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Bob,

A few weeks ago we talked about the prospects who fill out the inquiry form on

rebuildingseminars.com but don't sign up: the people who are interested but stuck in the gap

between curiosity and commitment.

Most of them are sitting in something like "I'm not ready", and most of them never come back.

I built you an 8-email nurture sequence to walk them through that gap. It's designed to:

Honor the emotional state they're in when they reach out (recently divorced, separated,

widowed, foggy, exhausted)

Earn trust before asking for anything: emails 1 through 5 give value before email 6 even
mentions the differentiator

Give them graduated lower-friction options so "I'm not ready" doesn't have to mean "no".

The free 15-minute call with you is built in as the evergreen path; the 90-minute intro workshop

is mentioned as a twice-a-year touchpoint

Refuse FOMO selling: there's an explicit "we're not going to email you ONLY 2 SPOTS LEFT"
line that turns the close into a trust statement

Stay in your voice: every line was checked against your last 5 years of newsletters and the

brand voice guidelines I built in our audit. No corporate-coach register, no toxic-positive
phrases, no "transform your life" stuff that doesn't sound like you

The two things I'm asking from you

1. Would you like to use it?

If yes, I'll wire it up in your email platform (or hand it to your VA in a clean format) and we'll start

sending it to fresh inquiries within the next two weeks. The whole sequence runs over 20 days from



inquiry to decision.

2. What would you change?

These emails are drafts in your name and your voice. Nothing here is locked. Mark up anything that

doesn't sound like you, anything that's factually off, anything you'd rephrase, or anything you'd cut
entirely. I'll incorporate every change you flag.

A few specific things I want to confirm with you before sending:

Pricing: I wrote email 7 with the new $1,200 price. Is the website updated to match yet? If we
send the sequence with the new price while the site still says $999, prospects will see a mismatch

and trust drops.

90-minute workshop next date: I wrote "the next one runs in August". Do you have an exact

date yet I can plug in?

15-minute call link: I wrote [Schedule a 15-min call →]  as a placeholder. Should I link it to
your existing scheduling page, or do you want a fresh one?

Testimonials: the three testimonials in email 3 are pulled verbatim from your homepage. If

you'd like to swap any for graduate quotes you have stored elsewhere, just send them my way.



The sequence at a glance

# Subject Sent
Final

score
Primary purpose

1 You reached out. That counted. Day 0 94 Welcome + permission to feel hard things

2 The 19 blocks (and why this isn't

another self-help thing)

Day

+2

93 Plain-language Fisher framework + free

FDAS self-assessment

3 The thing nobody tells you about

group programs

Day

+5

92 Community as the medicine + RB family

promise

4 If you're thinking "I'm not ready,"

read this

Day

+8

95 Address the dominant objection (highest-

scoring email)

5 One question that will tell you what

you're really feeling

Day

+11

92 Value-only teaching email, a small win

they can use today

6 Rebuilding isn't therapy. It also isn't

a dating thing.

Day

+14

93 Differentiation: what it IS and ISN'T

7 The schedule, the cost, and what

happens on day one

Day

+17

91 Logistics + friction reduction

8 Your decision Day

+20

93 The close: yes / not yet / not for me

Sequence average: 93.0/100. Every email cleared a 90+ bar across all 10 quality lenses (direct-

response copywriting, brand voice, divorce-recovery clinical accuracy, Fisher framework fidelity,

trauma-informed care, B2C nurture strategy, the skeptical-prospect "ick test," the recently-divorced
ICP simulator, compliance/legal, and plain-English readability).



Email 1: Day 0 (sent immediately on inquiry)

Subject: You reached out. That counted.

Preview: A few words from Bob, and what to expect from me over the next two weeks.

Hi,

Thanks for reaching out about Rebuilding. I know that wasn't a casual click. Even typing your name
into a form when life feels like this takes something. I noticed.

A little of what's true, in case it helps:

Whatever you're feeling right now (numb, foggy, raging, leveled, weirdly fine for an hour and then
not), none of it is wrong. Loss does strange things to time and energy and the parts of us we used to

count on. You don't have to feel a particular way to qualify for this work.

Rebuilding is a 10-week program built on Bruce Fisher's research, and we've been running it in

Boulder since 1993. It's not therapy and it's not a dating environment. It's a small group of people, in
a safe room, working through the same stuck places, together. The community itself is the medicine.

More on all of that in the next few emails.

Here's what's coming:

A short note every couple of days, walking through how Rebuilding actually works

An honest look at what it costs, what it asks of you, and what it doesn't promise

A free 15-minute call with me you're welcome to book before deciding anything

For now, no decision needed. Just rest a little if you can.

Rebuilding together, Bob



Email 2: Day +2

Subject: The 19 blocks (and why this isn't another self-help thing)

Preview: The framework, the timing, and the assessment that shows you where you actually are.

Hi again,

When my own marriage ended in 2008, I read a lot of books. Most of them were comforting. None of
them moved me forward. What did move me forward was Bruce Fisher's Rebuilding: When Your

Relationship Ends, and then, eventually, sitting in a Rebuilding seminar room myself.

Here's what makes it different.

Fisher mapped out 19 specific places people get stuck after a relationship ends. Denial. Loneliness.

Grief. Anger. Guilt. Self-worth. Trust. Sexuality. Singleness. There are more, and most of us are
tangled in several at once. Each one is a Rebuilding Block, a stage with its own work and its own way

out.

Over 10 weeks, we walk through them in order, as a small group, with one block per session. You'll

do some reading, some writing on your own, and three hours a week in the room with people doing

the same work alongside you.

Two things to know:

1. Fisher's research found his program took, on average, about two years off the time

people needed to recover. Not a guarantee (your timeline is yours), but the structure is
proven, and it's been running here in Boulder since 1993.

2. You can find out where you are right now, free. The Fisher Divorce Adjustment Scale is a

self-assessment Fisher developed. Twenty minutes, no email gate beyond the one you already
gave us. It tells you which blocks are loudest in your life today.

[Take the free self-assessment →]

Tomorrow I'll send you something different: what graduates say about the room itself, because the

curriculum is half of it. The people are the other half.

Rebuilding together, Bob



Email 3: Day +5

Subject: The thing nobody tells you about group programs

Preview: The curriculum is half of it. The other half walks in the door with you.

Hi,

I want to tell you about the room.

When people ask me what the most powerful part of Rebuilding is, I expect them to be surprised by
the answer. It isn't the framework. That part's well-built, and you can read about it in any Fisher

book. It's the people sitting around you when you do the work.

Most of them walked in feeling exactly the way you might be feeling right now, pretty sure they were

the only person who could be this sad / this angry / this lost / this tired. Two weeks in, that belief
tends to crack open. Not because anyone fixes it, but because someone across the room says the

thing you thought no one else had ever felt, and it lands different than it does in a self-help book.

Some of what graduates have said:

"I will be part of the RB family for the rest of my life."

"This program meets you right where you are in the rebuilding process. It doesn't matter if

you are just getting started or got stuck somewhere along the way."

"It guides you through the inner work necessary to develop a much more fulfilled life, and

sets you up to establish healthier relationships in the future."

That's not a marketing line. We have graduates who met in their seminar in 2014 still hosting
Tuesday happy hours, hiking together, showing up at each other's kids' graduations. The community

is called the RB family. It's a real thing, not a logo.

You don't have to take that on faith. The easiest way to see the room before you commit is to

schedule a free 15-minute call with me. I can answer any questions about the community, the format,
who's typically in the cohort, and what the first night actually feels like.

[Schedule a 15-min call →]



Rebuilding together, Bob



Email 4: Day +8

Subject: If you're thinking "I'm not ready," read this

Preview: The honest answer to the most common reason people don't sign up.

Hi,

The most common reason people who inquire about Rebuilding don't sign up is some version of:

"I don't have the energy." "I'm too sad to be in a group." "I'm not ready to talk about it yet." "What
if I cry the whole time?"

I want to be honest with you about all four.

You probably don't have the energy. You're right about that part. Loss is exhausting in a way that

sleep doesn't fix. Almost no one walks into the first session of Rebuilding feeling ready. The people
who graduated and now host happy hours and hike together? They felt the same way you feel. They

came anyway, mostly because they were tired of waiting to feel better on their own.

Here's the thing about a group: you don't have to perform. You don't have to talk if you don't want to

talk. You don't have to be further along than you are. The room is built for people who are exactly
where you are. That's the whole point.

And yes, people cry. Sometimes for ten minutes. Sometimes through a whole session. Nobody

minds. Nobody fixes you. We just keep going.

If "I'm not ready" is the voice in your head right now, I'd gently suggest two things:

1. Not ready is often the feeling that means now, because waiting for ready can stretch into years.

2. The lowest-friction next step: schedule a free 15-minute call with me. One-on-one, just

you and me, on your phone or Zoom. Ask anything. No pitch, no pressure. If "not ready" still

feels true after we talk, you'll know more than you do today, and I'll respect whatever you decide.

(I also run a free 90-minute group intro workshop twice a year, 2-4 weeks before each new cohort
starts. If we have one coming up, I'll mention it on our call.)

[Schedule a 15-min call →]

Rebuilding together, Bob



Email 5: Day +11

Subject: One question that will tell you what you're really feeling

Preview: Borrowed from the second Rebuilding Block. Five minutes, a piece of paper.

Hi,

I want to give you something you can use today. No purchase required.

One of the early Rebuilding Blocks asks people to do something deceptively simple. Take a piece of
paper. Set a timer for five minutes. And answer this question, in fragments (not full sentences, no

editing):

Right now, I feel _ about _.

Fill in the blanks however many times you can in five minutes. Don't think. Don't make it pretty.

What usually happens:

The first three or four feel like the obvious ones. Sad about him. Angry about her. Scared about

money. Confused about the kids.

Around the seventh or eighth, something different surfaces. Relieved about something.

Embarrassed about something. Ashamed about a small thing you didn't realize was on the list.
Hopeful, for a second, about a thing you didn't expect.

That's the part most of us never get to alone, because the first four feelings are so loud. The exercise
is doing one job: getting the loud feelings out of the way so the quieter, more interesting ones can

surface.

Try it once. You don't have to share it with anyone. Some people fold the paper up and throw it away.

The point isn't the artifact. The point is: you knew more than you thought you knew.

Tomorrow I'll write about something a lot of people get wrong about Rebuilding: what it isn't.

Rebuilding together, Bob



Email 6: Day +14

Subject: Rebuilding isn't therapy. It also isn't a dating thing.

Preview: The three things people assume, and what we actually do instead.

Hi,

People who hear about Rebuilding for the first time tend to assume one of three things. Let me clear
them up, because the difference matters.

It's not therapy. I'm a Licensed Professional Counselor. But Rebuilding is a different animal. It's

psychoeducation and community: a 10-week curriculum, taught in a room of peers, designed by

Bruce Fisher's research. If you're looking for one-on-one therapy, I'll happily refer you to one of
several therapists I trust. Rebuilding is what most people need alongside therapy, or instead of

therapy when they need a structure and a community more than they need a clinician.

It's not a dating environment. This one trips people up most. Some loss-recovery programs are

basically "how to get back out there." We're not. The seminar is explicitly a confidential, safe, non-
dating environment. People sometimes form close friendships. Romantic stuff between participants

is discouraged during the program, full stop, because the work asks for safety, not strategy.

It's not a support group. Support groups are valuable, and there are good ones. But Rebuilding is

a seminar. There's a curriculum, weekly homework, an assessment that bookends the whole thing,
and an arc that takes you somewhere specific. You're not just talking about what happened. You're

working through 19 stages of recovery, in order, with a guide.

What it is: a 30-hour, 10-week program guided by the Rebuilding Blocks. Ten classes plus social

activities. Confidential. Non-dating. $1,200, four interest-free installments.

Tomorrow I'll send you the full schedule and how the money piece works.

Rebuilding together, Bob



Email 7: Day +17

Subject: The schedule, the cost, and what happens on day one

Preview: Everything you'd want to know before saying yes (or not yet).

Hi,

You've heard the "why." Here's the "how, when, and how much."

Format. Ten weekly classes, three hours each, in person. Most cohorts run at our Niwot location;
we also run a Denver/Cherry Creek cohort with Kathy Decker, MA, LPC. Pick what fits your life.

Schedule. A class typically runs the same evening of the week for ten weeks. Plus a few optional
weekend social activities: coffee, walks, dinners, axe throwing (yes, really, it's a tradition).

Day one. You'll arrive, take a name tag, meet the small group of ~12 you'll spend the next ten weeks
with, and leave with a copy of Bruce Fisher's book and the first reading assignment. The first session

is the lightest. It's mostly meeting each other and getting oriented. Plenty of people show up nervous
and leave the first night feeling lighter.

Cost. $1,200 for the full 10-week seminar. Four interest-free installments if a lump sum doesn't
work. Refund policy: if you start the program and decide it's not for you, we refund the unused

portion. We don't keep money from someone the program isn't serving.

A free first step. If you'd like a one-on-one conversation before committing, schedule a free 15-

minute call with me. No pitch, no pressure. (I also run a free 90-minute group intro workshop twice
a year, 2-4 weeks before each new cohort starts. The next one runs in August. If that timing works,

we'll cover it on the call.)

[Schedule a 15-min call →] [See upcoming cohorts →]

One more email coming, about deciding.

Rebuilding together, Bob



Email 8: Day +20

Subject: Your decision

Preview: A short note about deciding, and what either answer looks like from here.

Hi,

You've now seen most of what I can show you in writing.

The framework, the room, the people, the practical details. The thing I haven't told you is that
deciding is its own piece of the work. People who say yes don't say yes because all the doubt left.

They say yes because they decided to walk through the door with the doubt in their pocket.

I'd be lying if I said the decision is easy. It costs money, it costs ten Tuesday nights (or Thursday, or

whichever night your cohort lands on), and it asks you to sit in a room and feel things you've been
working hard to manage. None of that is small.

What it gives back, in my honest reading after running this for fifteen years, is a faster path through.
Not a shortcut (there isn't one), but a path that has a shape, instead of the shapeless drift most

people endure for years.

Three honest options from here:

1. Yes. Enroll in the next cohort. Seats fill, but we're not going to email you "ONLY 2 SPOTS

LEFT!!" because that's not how I want to make your decision.

2. Not yet. Schedule a free 15-minute call with me. One-on-one, no pitch, no pressure, just

answers to whatever's making the decision feel hard. (We also run a free 90-minute group intro
workshop twice a year, 2-4 weeks before each new cohort starts. If the timing lines up, I'll

mention it on our call.) If "not yet" is still true after we talk, you'll know more than you do today.

3. Not for me. That's a real, valid answer. If that's where you land, I'm grateful you considered it.
I'll take you off this list. Just hit reply with a "no thanks" and you won't hear from me again.

Whichever it is, thank you for the time you've given this. I hope it helped, even if the answer is no.

[Enroll in the next cohort →] [Schedule a 15-min call →]

Rebuilding together, Bob



What I'd love from you, Bob

A quick read-through, with notes in the margin: anything that doesn't sound like you,

anything I got factually wrong, anything you'd rephrase, anything you'd cut.

If it's easier, you can just reply with comments by email number (e.g., "Email 3, third paragraph:

change X").

A go/no-go on the four open items:

1. ☐ Pricing in email 7: $1,200 is correct, AND the website is updated to match? OR pause sending

until the site updates?

2. ☐ Next 90-minute intro workshop date: what specifically should I plug in (currently says "in
August")?

3. ☐ 15-minute call link: link to your existing scheduling page, or want me to set up a fresh one?

4. ☐ Testimonials in email 3: these three are verbatim from your homepage. Want to swap any for

graduate quotes you have stored elsewhere?

A green light to ship: once your edits are in, I'll wire it up to fire on every new inquiry from
rebuildingseminars.com.

If any of this lands wrong, please tell me. The whole point is for it to sound like you, work for your

prospects, and earn your trust. Anything that doesn't get there is on me to fix.

Annette


